
A referral script for sales after a real visit

Paste into Coach. Knockdesk does not import this file.

Compliance: Hi, I am [name] with [company]. We already spoke about [offer]. Recording is

opt-in. I need your consent before I record.

Opening: I am asking only because that visit already happened. I am not reading names off

a purchased list.

Rapport: Was that visit useful enough that you would mention it to someone next door?

Discovery: Is there a neighbor you would name, someone who asked you about [offer]?

Presentation: If you give me a name, I will knock that door and say you sent me. I will

not add a name I bought.

Objections: If you do not want to name anyone, I log that and I stop. If you do not want a

recording, I skip the tape and still log this visit. If you want off the list, I mark DNC

and this pin leaves the list.

Close: If you name someone, I write that name on a new pin from this visit. If you do not,

this door still logs.


