
Door to door sales rebuttals

Rebuttals mapped to Coach objections. A closed door is still a log.

 

Not interested

I hear you. I will not stay in the pitch. Can I leave a card, or should I log not

interested so we do not come back on this loop?

 

No time

I can do this in one minute. If that is still too much I will log a better window and

leave.

 

Send information

I can leave the card. I still need to log this door so the next rep does not treat it as

unvisited.

 

I already have one

Good. What do you use now? If it is working I will log that and go. If something is

missing I can show only that piece.

 

I need my spouse

That is fair. I will log a follow-up for when you are both home. I will not write a deal

on a name that is not here.

 

Close

Thank you for the time. The outcome goes on this address before I walk to the next pin.

 


